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CRM & ENMANAAAMBANOMENEZ NMQA'HZEIZ GNOSERA - BY INDIGO

GNOSERA

KNOWLEDGE FOR THE NEXT ERA - BY INDIGO

Me emipUAagn Tavtog dikaiwpuaTtog. O oxedlaoudg, n empéAela, n S1IdpBpwaon Kal N TTapoloa Yn@Iakr €kdoan
atroTeAoUV atrokAEIOTIKA €kOOTIK TTapaywyr TnG INDIGO GROUP MON. IKE. AtrayopegUeTal n avTiypa®n,
avadnuoaicuon, HETATTWANON, dnuocIa avdpTnaorn, TPoTToTToinoN I dlavoury 0AGKANPOU 1} HEPOUG TOU £PYOU XWPIg
TTponyouUuevn £yypagn adeia Tou ekOOTN. H ayopd TTapéXEl Yia TTPOCWTTIKA, N METARIBATIKN GdEIa XPriong oTovV
apxIkd ayopaoTh. H adeia dev mTepIAapBavel SIKaiwPa EUTTOPIKAG EKUETAAAEUONG, avaTTapaywyng A TTapaxwpnong
o€ TPITOUG.

ZHMANTIKH ZHMEIQZH

EKTTQIBEUTIKO ETTIXEIPNPOTIKO TTEPIEXOUEVO. AEV OTTOTEAEI EEATOUIKEUPEV VOUIKT, QOPOAOYIKNA ] ETTEVOUTIKN
OUMBOUAN.
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CRM & ENANAAAMBANOMENEZ NQAHZEIZ GNOSERA - BY INDIGO

NQz XPHZIMOMOIEITAI

AJT0 1) YVOOT) 0TIV ATO@AoT)

To BiBAio gival epappocuévo TTpoypappa. Kabe KepdaAaio 0AOKANPWVETAI JE ATTOPACH, EPYACTAPIO KAl
checklist.

01 Katavonon

Zexwploe 1o TPORANUa, Ta dedouéva, TIG TTAPAdOXES Kal Ta OpIa.
02 E@appoyn

AoUAewe TTAVW O€ TTPAYUATIKN TTEPITITWON TNG OIKNG 00U ETTIXEIPNONG.
03 'EAeyyog

AoKipyaog KavoVviKd, oplaKd Kal aTToTUXNPEVa GEVApIQ.

04 Anto@aon

KAIpdkwoe povo otav agia, oidétnTa Kai Kivduvog gival JETPROIUA.
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CRM & ENANAAAMBANOMENEZ NQAHZEIZ GNOSERA - BY INDIGO

SNAPSHOT 2026

DATA LI JOURNEY LI SIGNAL
ACTION L LOYALTY

To CRM dnpioupyei aia pévo 6tav 1a dedopéva eival apKeETA KAAA yIa CUYKEKPIPMEVN ATTOQAC KAl N
atrégacn odnyei o€ Eykaipn evépyeia. H aténon retention ammaitei xprioiun epmeipia, Ox1 TEPICOOTEPO
pgnvuuata i adlagavr TTapakoAoudnon.

NMPAKTIKH EPMHNEIA
H peBodoloyia petatpémel To CRM atrd atrobrikn ema@uwy o€ eAeyXOUEVO GUCTNUO OTTOPACEWYV: JOVTEAO

dedopévwy, TToIdTNTA, journey, segmentation, automations, onboarding, health score, retention kai churn. KAgivel pe
service recovery, referrals, privacy-by-design kai emaAnBgupévo operating cadence.

KANONAZ MHIQN
MeTtaBaAAduevol iIoxupiopoi eAéyxOnkav éwg 1 ZemTepBpiou 2026. ETrionueg TTNyEG Kol TTpwToyevr dedopéva

UTTEPIOYXUOUV EUTTOPIKWYV TTEPIANAWEWV. MpIv atrd VOUIKE, OPOAOYIKK) ] ETTEVOUTIKI) aTTOQACH ATTAITEITAI ETTAVEAEYXOG
atré appodIio eTTayyeEAUATIaA.
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NMEPIEXOMENA

Aradpoun 15 KEPAAAT®WV

01

02

03

04

05

06

07

08

O poAog tov CRM

Movtélo SeSopevmv meAdtn

ITowotnta Sedopevav

Customer journey

Segmentation

Lifecycle automations

Onboarding

Health score
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NMEPIEXOMENA

Aradpoun 15 KEPAAAT®WV

09

10

11

12

13

14

15

Retention measurement

Churn analysis

Follow-up system

Service recovery

Loyalty kau referrals

Privacy ka1 Stkauopata

CRM operating cadence
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CRM & ENANAAAMBANOMENEZ NQAHZEIZ

KE®AAAIO 01

O poiog tov CRM

Na opioTei To CRM wg Aeitoupyikd oUCTNHA aTTOQACEWV TTEAATN.

AIAAPOMH KE®AAAIOY

1.1 Eviaio ouoTnua avagopdg

1.2 EmixeipnuaTikd amoteAéopaTa
1.3 PéAol xpnoTtwv

1.4 181okTNOia dedopévv

1.5 Kpimpia uio8€tnong
AMOTEAEZMA

CRM purpose kai owner map
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CRM & ENANAAAMBANOMENEZ NQAHZEIZ GNOSERA - BY INDIGO

1.1 - EPAPMOZMENH ENOTHTA

Eviaio cvommua ava@opacg

MeTd TnVv evoTnNTa, O AVAYVWOTNG KTTOPEI va £€nyei To «Eviaio ouoTnua ava@opdsgy, va epapuolel «CRM
value = ammégacn TTou BeATILWONKE X adoption X TTOIGTNTA OEBOUEVWVY KAl VA TEKPNPIWVEI ATTOTEAECUA GTO
CRM purpose kai owner map.

TI NPENEI NA KATAAABEIZ

To «Eviaio oUoTnua avagopdc» egeTélel system of record, emixeipnuaTiké amoTéAeopa, poAoug, ownership dedopévwy kal adoption. Aia
Onuioupyeital 6tav agiotmoTa dedopéva 0dnyouv o€ EyKaipn Kal Xproiun evépyela TTEAATN, ye oagn dikaiwpaTa Kol guardrails. H atméogaon
ouvdéetal ye «CRM value = ammégpacon 1mou BeATiwdnke x adoption x oI6TNTA SEGOUEVWVY.

MEGOAOZ

Opiopdg Kal améeacn: ZUvOeoe TNV £Vvola JE OUYKEKPIPEVN atTopacn TTeAdTn. Opioe cohort, lifecycle stage,
purpose, lawful basis, source, owner, timestamp kai action. 'a 170 «Eviaio cUoTnua ava@opdg», CUPNEWVNOE
identity, transactions, interactions kai preferences, epdpuooe «CRM value = amégaon mou BeATIwONKe x adoption x
To16TNTa dedopévwvy, EAeyEe baseline, holdout, ducpevég oevapio kai suppression. Katéypawe fallback kai deletion
| correction path.

MPAKTIKOI KANONEZ

- Opioe Tola customer decision uttooTnpicel 70 «Eviaio cUoTNUO ava@OPAS» Kal TTOI0G TNV EYKPIVEL.

- Epdppooce «CRM value = ammégaaon mmou BeATiwBnke x adoption x TroioTnTa dedopévwv» ae aTabepd cohort, TTEPIOdO Kal
data version.

- 20vdeoe kABe redio pe purpose, Tnyr], owner, freshness kai retention rule.
- ‘EAey&e holdout, guardrails, frequency cap, rights requests kai fallback.

- Karaypawe action, outcome, exception kai erréuevo review ato CRM purpose kal owner map.

NMAPAAEIrMA E®APMOIHZ

EAANVIKA MPE gekivda 1o «Eviaio oUoTthpa avagopdg» pe cohort 867 mreAatwyv kai diatnpei 826. H diatipnon eival 95,27% Baoel «CRM value =
amméeaacn Tou BeATIwBNKe x adoption x TTOIGTNTA dedopévwvy Kal evnuepwvel To CRM purpose kai owner map.

RED FLAG Stapdrnoe 6tav Acitrel purpose i lawful basis, To identity eival aBéBaio, Ta cohorts aAAGZouv, n evépyeia dev
Tpoo@épel agia ) dev AeIToupyei suppression. EidIKG yia 1o «Eviaio oUoTnua avagopdsy»: ayopd CRM xwpig
OUYKEKPIPEVEG aTTOPACTEIG, owners Kal adoption criteria dnuioupyei akpiBo apyeio eTa@wy.

TEKMHPIQSH: [S7] [S11] [S14] [S15]
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CRM & ENANAAAMBANOMENEZ NQAHZEIZ GNOSERA - BY INDIGO

1.2 - EPAPMOZIMENH ENOTHTA

Emyelpnuanka awroteAeopuata

MeTd TnVv evoTNTA, O AVAYVWOTNG PTTOPEI va eEnyei To « ETTIXEIpNUATIKG aTTOTEAEGUATOY, VO EQAPUOLEI
«CRM value = amégpaon 1Tou BeATILWONKE x adoption x TTOIOTNTA BEOOPEVWV» KAl VO TEKUNPIWVEI
ammotéAecoua oto CRM purpose kal owner map.

TI NPENEI NA KATAAABEIZ

To «EmixeipnuaTtiké amoteAéopata» £§eTadel system of record, emixeipnuatiké amotéAeopa, poAoug, ownership dedopévwy kal adoption. Aia
Onuioupyeital 6tav agiotmoTa dedopéva 0dnyouv o€ EyKaipn Kal Xproiun evépyela TTEAATN, ye oagn dikaiwpaTa Kol guardrails. H atméogaon
ouvdéetal ye «CRM value = ammégpacon 1mou BeATiwdnke x adoption x oI6TNTA SEGOUEVWVY.

MEGOAOZ

Aedopéva kal SIKAIWPOTA: ZUPPWVNOE TTNYEG, scope, vOuiun Bdaon kai exclusions. Opioe cohort, lifecycle stage,
purpose, lawful basis, source, owner, timestamp kai action. Na 1o «ETixeipnuaTikKé ammoTEAEOUATAY, CUPQWYNTE
identity, transactions, interactions kai preferences, epdpuooe «CRM value = amégaon mou BeATIwONKe x adoption x
To16TNTa dedopévwvy, EAeyEe baseline, holdout, ducpevég oevapio kai suppression. Katéypawe fallback kai deletion
| correction path.

MPAKTIKOI KANONEZ

- Opioe moia customer decision uttooTnpiel TO «ETTIXEIPNUATIKG ATTOTEAETUATA» KAl TTOIOG TNV EYKPIVEL.

- Epdppooce «CRM value = ammégaaon mmou BeATiwBnke x adoption x TroioTnTa dedopévwv» ae aTabepd cohort, TTEPIOdO Kal
data version.

- 20vdeoe kABe redio pe purpose, Tnyr], owner, freshness kai retention rule.
- ‘EAey&e holdout, guardrails, frequency cap, rights requests kai fallback.

- Karaypawe action, outcome, exception kai erréuevo review ato CRM purpose kal owner map.

NMAPAAEIrMA E®APMOIHZ

MNa 10 «EmXeIpnuaTiké atmoteAéapaTay, 910 ammd 983 mpo@iA epvouv validation. H eAeypévn kdAuwn 92,57% epappoletal ato «CRM value =
amméeacn mou BeATIwONKe x adoption x TTOIGTNTA OedOUEVWVY» PE SoUrce Kal owner.

RED FLAG Stapdrnoe 6tav Acitrel purpose i lawful basis, To identity eival aBéBaio, Ta cohorts aAAGZouv, n evépyeia dev
Tpoo@épel agia ) dev AeIToupyei suppression. EISIKG yia 1o «ETixeipnuaTtiké amoteAéoparar»: ayopd CRM xwpig
OUYKEKPIPEVEG aTTOPACTEIG, owners Kal adoption criteria dnuioupyei akpiBo apyeio eTa@wy.

TEKMHPIQSH: [S7] [S11] [S14] [S15]
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CRM & ENANAAAMBANOMENEZ NQAHZEIZ GNOSERA - BY INDIGO

1.3 - EPAPMOZMENH ENOTHTA

POAOl YpnoteVv

MeTd TnVv evoTnTa, O AVAYVWOTNG PTTOPEl va e€nyei To «POAoI xpnoTwvy, va epapuolel « CRM value =
ammoé@aaon TTou BeATIWBNKE X adoption X TTOIGTNTA SESOPEVWVY KAl VA TEKUNPIWVEI atToTEAEaua oTo CRM
purpose Kai owner map.

TI NPENEI NA KATAAABEIZ

To «PoAol xpnoTwv» e€eTdCel system of record, emmixeipnuaTikd ammotéAeapa, poAoug, ownership dedopévwy kal adoption. Agia dnuioupyeital 6tav
aglomoTa dedopéva 0dnyouv o€ Eykaipn Kal XpAoIun evépyela TTEAATn, ue oar dikalwpara kal guardrails. H ammé@aon cuvdéetal pe «CRM value
= amé@acn Tou BeATILWONKE % adoption x TTOIGTNTA SEQOPEVWVY.

MEGOAOZ

MéTpnon kai éAeyxog: YTToAdyioe Tov OeikTn o€ o1aBepd cohort kai éAeyEe Tnv avammapaywyr). Opioe cohort, lifecycle
stage, purpose, lawful basis, source, owner, timestamp kai action. Na 10 «PéAol xpnoTwvy, cupewvnaoe identity,
transactions, interactions kai preferences, epdpuoce « CRM value = amégacon 1Trou BeATiwBnke x adoption x
To16TNTa dedopévwvy, EAeyEe baseline, holdout, ducpevég oevapio kai suppression. Katéypawe fallback kai deletion
| correction path.

MPAKTIKOI KANONEZ

- Opioe Toia customer decision uttooTnPICel TO «POAOI XpPNOTWV» KAl TTOI0G TNV EYKPIVEI.

- Epdppooce «CRM value = ammégaaon mmou BeATiwBnke x adoption x TroioTnTa dedopévwv» ae aTabepd cohort, TTEPIOdO Kal
data version.

- 20vdeoe kABe redio pe purpose, Tnyr], owner, freshness kai retention rule.
- ‘EAey&e holdout, guardrails, frequency cap, rights requests kai fallback.

- Karaypawe action, outcome, exception kai erréuevo review ato CRM purpose kal owner map.

NMAPAAEIrMA E®APMOIHZ

To «PoAol xpnoTwv» atmodidel emaAnBeupévo incremental margin 19.160 € pe guvoAikd k6oTog 3.220 €. To kaBapod atmotéAeopa 15.940 €
eAéyxetar ye holdout kai «CRM value = ammégpacn 1rou BeATiwdnke x adoption x TToI6TNTA EOOUEVWVY.

RED FLAG Stapdrnoe 6tav Acitrel purpose i lawful basis, To identity eival aBéBaio, Ta cohorts aAAGZouv, n evépyeia dev
Tpoo@épel agia ) dev AeIToupyei suppression. EidIKG yia 1o «POAol xpnoTwv»: ayopd CRM Xwpig GUYKEKPIPEVES
atmopacelg, owners kai adoption criteria dnuioupyei akpIBO apxeio ETAPV.

TEKMHPIQSH: [S7] [S11] [S14] [S15]
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1.4 - EDAPMOZIMENH ENOTHTA

I601okInola dedouevev

MeTd TnVv evoTNTA, O AVAYVWOTNG PTTOPEI va £€nyei To «ldiokTnaia dedouévwvy, va epapuolel «CRM value
= amméQacon TTou BEATIWONKE % adoption X TTOIGTNTA dESOPEVWVY» KAl VA TEKUNPIWVEI atToTEAeoua oto CRM
purpose Kai owner map.

TI NPENEI NA KATAAABEIZ

To «IdiokTnoia dedopévwvy» EeTdlel system of record, emixelpnuaTiké amoTéAeopa, poAoug, ownership dedopévwy kal adoption. Agia
onpioupyeital étav agiotmoTa dedopéva odnyoUv o€ £ykaipn Kal XPACIUN EvEPyEla TTEAATN, uE oa®n SikalwuaTta Kal guardrails. H amégaon
ouvdéetal ye «CRM value = ammégpacon 1mou BeATiwdnke x adoption x oI6TNTA SEGOUEVWVY.

MEGOAOZ

Auopevég oevapio: Aokipaoe opdApa dedopévwy, fatigue, churn kai fallback. Opioe cohort, lifecycle stage, purpose,
lawful basis, source, owner, timestamp kai action. 'a 10 «IdiokTnCia dedopévwvy», cupewvnaoe identity,
transactions, interactions kai preferences, epdpuoce « CRM value = amégacon 1Trou BeATiwBnke x adoption x
To16TNTa dedopévwvy, EAeyEe baseline, holdout, ducpevég oevapio kai suppression. Katéypawe fallback kai deletion
| correction path.

MPAKTIKOI KANONEZ

- Opioe Troia customer decision uttooTnpiel TO «IdI0KTNCIa BEGOUEVWVY KAl TTOIOG TNV EYKPIVEL.

- Epdppooce «CRM value = ammégaaon mmou BeATiwBnke x adoption x TroioTnTa dedopévwv» ae aTabepd cohort, TTEPIOdO Kal
data version.

- 20vdeoe kABe redio pe purpose, Tnyr], owner, freshness kai retention rule.
- ‘EAey&e holdout, guardrails, frequency cap, rights requests kai fallback.

- Karaypawe action, outcome, exception kai erréuevo review ato CRM purpose kal owner map.

NMAPAAEIrMA E®APMOIHZ

2710 OUOMEVEG OeVApIO Tou «IdloKTnoia dedopEvwyy, N dlaThpnon uttoxwpei atmod 94,93% ot 87,43%. Evepyotroigital avBpwTivo fallback kai
emmavéleyyog péow «CRM value = ammégpaon 1mou BeATiwdnke x adoption x ToidTNTA SESOUEVWVY.

RED FLAG Stapdrnoe 6tav Acitrel purpose i lawful basis, To identity eival aBéBaio, Ta cohorts aAAGZouv, n evépyeia dev
Tpoo@épel agia ) dev AeIToupyei suppression. EidIkG yia 1o «IdiokTnoia dedopévwvy: ayopd CRM xwpig
OUYKEKPIPEVEG aTTOPACTEIG, owners Kal adoption criteria dnuioupyei akpiBo apyeio eTa@wy.

TEKMHPIQSH: [S7] [S11] [S14] [S15]
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1.5 - EPAPMOZMENH ENOTHTA

Kpumnpuwa vio0emong

MeTd TnVv evoTNTA, O AVAYVWOTNG UTTOPEi va €€nyei To «KpiTripia uioBETnongy, va epapuolel « CRM value =
ammoé@aaon TTou BeATIWBNKE X adoption X TTOIGTNTA SESOPEVWVY KAl VA TEKUNPIWVEI atToTEAEaua oTo CRM
purpose Kai owner map.

TI NPENEI NA KATAAABEIZ

To «Kpitpia uioBétnong» e§eTadel system of record, emixeipnuatikd amotéAeopa, poAoug, ownership dedopévwy kal adoption. Agia dnuioupyeital
o6Tav agiomoTa dedopéva 0dnyouv o€ £ykaipn Kal XpAoIUn evépyela TTEAATN, ue oar dikalwpara kal guardrails. H ammégaon cuvdéetal ye «CRM
value = ammégacon 1Tou BeATILONKE * adoption x TTOIGTNTA SESOPEVWVY.

MEGOAOZ

AlakuBépvnon: Opioe owner, action threshold, log kai review date. Opice cohort, lifecycle stage, purpose, lawful
basis, source, owner, timestamp kai action. INa 1o «Kpitpia uloBETnoNng», cupewvnoe identity, transactions,
interactions kai preferences, epdpuoae « CRM value = amégaon 1Tou BeATiwBNnke x adoption x TTOI6TNTA
dedopévwvy, €AeyEe baseline, holdout, duouevég aevdpio kal suppression. Katéypawe fallback kai deletion iy
correction path.

MPAKTIKOI KANONEZ

- Opioe Troia customer decision uttooTnpicel To «KpITAPIO UI0BETNONG» KAI TTOIOG TNV EYKPIVEI.

- Epdppooce «CRM value = ammégaaon mmou BeATiwBnke x adoption x TroioTnTa dedopévwv» ae aTabepd cohort, TTEPIOdO Kal
data version.

- 20vdeoe kABe redio pe purpose, Tnyr], owner, freshness kai retention rule.
- ‘EAey&e holdout, guardrails, frequency cap, rights requests kai fallback.

- Karaypawe action, outcome, exception kai erréuevo review ato CRM purpose kal owner map.

NMAPAAEIrMA E®APMOIHZ

MNa 10 «KpitApia uioBETNang», 62 amd 67 evépyeieg KAeivouv euTTpéBeaua, TT0000Td 92,54%. To «CRM value = amé@aon Tou BEATILWONKE X
adoption x Troi6TNTO dedOPEVWVY KATAYPAPETal ue consent state, action log kai review date.

RED FLAG Stapdrnoe 6tav Acitrel purpose i lawful basis, To identity eival aBéBaio, Ta cohorts aAAGZouv, n evépyeia dev
TTPpoo@épel agia r) dev AeIToupyei suppression. EIdika yia 1o «Kpitripia uioB€Tnong»: ayopd CRM xwpig
OUYKEKPIPEVEG aTTOPACTEIG, owners Kal adoption criteria dnuioupyei akpiBo apyeio eTa@wy.

TEKMHPIQSH: [S7] [S11] [S14] [S15]
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EPIrAZTHPIO 01

Epyaompio CRM ko retention: O
poAioc¢ tov CRM

E@dpuoce 10 kKEQAAaIo o€ TTpayuatikd customer journey Kai oAokAfpwaoe To CRM purpose kai owner
map.

BHMATA

1. KAeidwaoe cohort, purpose, lawful basis, lifecycle stage kai owner.
2. Yupowvnoe identity, transactions, interactions, consent kai suppression.

3. Epdppooe «CRM value = amégacn mou BeATIOnke x adoption x moidétnTa dedopévwvy o€ baseline, holdout kai
QUONEVEG OEVAPIO.

4. XapTtoypagnaoe action, human fallback, rights workflow ka1 audit trail.

5. Katéypawe amotéAeopa, exception, decision rule kai review date.
NAPAAOTEO

OAokAnpwpévo CRM purpose kai owner map pe eAeyxoueva 0edopéva, EVEPYEIEG KOl OIKAIWUATA.

GNOSERA - CRM & Emravahappavopeveg MwAnoeig 13
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CHECKLIST 01

"EAgyy0¢ 7tp1v asto TNV EMOUEVT)
ATTOPAOT)

CRM purpose kai owner map

[

O Oo00O0 oOoao

[

To cohort, purpose, lifecycle stage kai outcome €ivai gagr.
Identity, cuvaAAayég, interactions kai preferences cup@wvouv.
KdaBe kpioiuo redio £xel source, owner, timestamp kai retention rule.

H oxéon «CRM value = amoég@acon 1Tou BeATIwBNKe x adoption x TToI6TNTA ESOPEVWVY AVATTAPAYETAI ATTO
TPITO TTPOCWTTO.

Baseline, holdout kai Sucpevég oevaplio xpNOIPOTIoIOUV KOIVO Scope.
Eligibility, suppression, frequency cap kai fallback epgavifovrtal pnta.
Consent kai rights evidence gival avakTroipa Kai EAEyEiua.
Processors, access kai deletion workflow £€xouv owners kai logs.

AvTmipeTwTrioTnke: ayopd CRM xwpig ouykekpipéveg atmo@daoelg, owners kal adoption criteria dnuioupyei
aKpIBO apxeio ETTAPWV.

To CRM purpose kal owner map €xel eyKpivovTa, €k00an Kal ETTOUEVO review.

GNOSERA - CRM & EmavaAauBavoueveg MwARoeig
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KE®AAAIO 02

MovteAo OeO0OUEVEWV TTEANTI)

Na oxedlaoToUuv TTedia TTOU UTTNPETOUV OUYKEKPIUEVEG EVEPYEIEG.

AIAAPOMH KE®AAAIOY

2.1 Noyaplaopdg Kai ETToQn
2.2 £18810 KUKAou Cwng
2.3 Transactions

2.4 ANANAeTTIOPAOEIG

2.5 ZuykaTdBeon Kal TTPOTINNACEIG
AMNOTEAEZMA

Customer data dictionary

GNOSERA - CRM & Emravahappavopeveg MwAnoeig 15
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2.1 - EDAPMOZMENH ENOTHTA

Aoyaplaocuog Kat erra@n

MeTd TnVv evOTNTA, O AVAYVWOTNG MTTOPEI va £ENyei TO «/Aoyaplaguog Kal ETTAQ», Va EQAPPOCE
«TTANPATNTA TTPOWIA = éyKupa aTTalitoUpeva TTedia / atraiToUpeva TTedio» KAl VO TEKPINPIWVEI ATTOTEAECUA
oto Customer data dictionary.

TI NPENEI NA KATAAABEIZ

To «Noyaplacpog kal eaen» eETadel account, contact, lifecycle, cuvaAAayég, interactions, consent kai preferences. Agia dnpioupyeital 6Tav
agiétmoTa dedopéva odnyouv O€ £yKaIpn Kal XPAolun evEPYEIa TTEAATN, Y€ oa@n dikaliwpaTa kal guardrails. H amégaon ouvdéeTal ye «TTANPOTNTA
TPOWIA = éykupa atTaitoUpeva Tredia / atrairouyeva ediay.

MEGOAOZ

Opiopdg Kal améeacn: ZUvOeoe TNV £Vvola JE OUYKEKPIPEVN atTopacn TTeAdTn. Opioe cohort, lifecycle stage,
purpose, lawful basis, source, owner, timestamp kai action. 'a 10 «/Aoyapiacuog Kal ETTaery, cupewvnaoe identity,
transactions, interactions kai preferences, epdpuoce «TTANPOTNTA TTPOYPIA = €ykupa atraiToupeva tredia /
atrairoupeva edia», éAeyEe baseline, holdout, duouevég oevdpio kal suppression. Katéypawe fallback kai deletion
correction path.

MPAKTIKOI KANONEZ

- Opioe Troia customer decision uttooTNPIel TO «/AOYOPIGOUOG Kal ETTAPH» KAl TTOI0G TNV EYKPIVEL.

- Epdppooe «mAnpdTnTa TTPO®IiA = éyKupa atraitouueva TTedia / atraitodueva Tredia» ae atabepd cohort, Tepiodo kal data
version.

- 20vdeoe kABe redio pe purpose, Tnyr], owner, freshness kai retention rule.
- ‘EAey&e holdout, guardrails, frequency cap, rights requests kai fallback.

- Karaypawe action, outcome, exception kai erréuevo review ato Customer data dictionary.

NMAPAAEIrMA E®APMOIHZ

EAANvIKA MUE &exkiva To «Aoyaplagudg kai emragr» pe cohort 914 meAatwyv kai diatnpei 871. H diatipnon eival 95,30% Bdaoel «TTAnpATNTA TTPOPIA
= éykupa atraitoupeva Tredia / arrairoupeva media» kai evnuepwvel To Customer data dictionary.

RED FLAG Stapdrnoe 6tav Acitrel purpose i lawful basis, To identity eival aBéBaio, Ta cohorts aAAGZouv, n evépyeia dev
TTPoo®épel agia ) dev AeIToupyei suppression. EIBIKA yia 10 «/Aoyaplaopodg Kal ETTaQR»: GUAAOYR TTEDIWV Xwpig
OKOTTO, VOuIun Bdon A kavova evnuéPwang augdavel KivOuvo Kal JEIVEI XPNOINOTNTA.

TEKMHPIQSH: [S1] [S3] [S7] [S8]
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2.2 - EDAPMOZMENH ENOTHTA

XTa610 KUKAOV (WT)C

MeTd TnVv evOTNTA, O AVAYVWOTNG PTTOPEI va £ENyei TO «ZTAdI0 KUKAOU CWNG», VO EQAPPOCLEl «TTANPOTNTA
TIPOYIA = £ykupa atraitoUpeva TTedia / atrairoupeva Trediay Kal va TEKUnPIiwvel amotéAeopa oto Customer
data dictionary.

TI NPENEI NA KATAAABEIZ

To «ZT1ddI0 KUKAoU Jwng» £§€TACEl account, contact, lifecycle, cuvaAAlayég, interactions, consent kai preferences. Aia dnpioupyeital 6Tav
aglomoTa dedopéva 0dnyouv o€ Eykalpn Kal XpRoIun evépyela TEAATn, pe oar dikaiwpara Kal guardrails. H ammé@aon cuvdéeTtal e «TTANPOTNTA
TPOWIA = éykupa atTaitoUpeva Tredia / atrairouyeva ediay.

MEGOAOZ

Aedopéva kal SIKAIWPOTA: ZUPPWVNOE TTNYEG, scope, vOuiun Bdaon kai exclusions. Opioe cohort, lifecycle stage,
purpose, lawful basis, source, owner, timestamp kai action. 'a 10 «Z1ad10 KUKAOU {wAG», cupewvnaoe identity,
transactions, interactions kai preferences, epdpuoce «TTANPOTNTA TTPOYPIA = €ykupa atraiToupeva tredia /
atrairoupeva edia», éAeyEe baseline, holdout, duouevég oevdpio kal suppression. Katéypawe fallback kai deletion
correction path.

MPAKTIKOI KANONEZ

- Opioe Toia customer decision uttooTNPICel TO «ZTADI0 KUKAOU CWHG» KAl TTOI0G TNV EYKPIVEL.

- Epdppooe «mAnpdTnTa TTPO®IiA = éyKupa atraitouueva TTedia / atraitodueva Tredia» ae atabepd cohort, Tepiodo kal data
version.

- 20vdeoe kABe redio pe purpose, Tnyr], owner, freshness kai retention rule.
- ‘EAey&e holdout, guardrails, frequency cap, rights requests kai fallback.

- Karaypawe action, outcome, exception kai erréuevo review ato Customer data dictionary.

NMAPAAEIrMA E®APMOIHZ

MNa 10 «X1G010 KUKAOU {wNG», 941 amd 1.016 Tpo@iA Tepvouv validation. H eAeypévn kGAuwn 92,62% epapudleTal 010 «TTANPOTNTA TTPOPIA =
£€yKupa atraitoupeva media / amairodueva Tredia» e source Kol owner.

RED FLAG Stapdrnoe 6tav Acitrel purpose i lawful basis, To identity eival aBéBaio, Ta cohorts aAAGZouv, n evépyeia dev
TpooPépel agia ) dev AeIToupyei suppression. EISIKA yia To «ZTA3I0 KUKAOU {wrG»: GUANOYRA TTEDIWV XwpPiG OKOTTO,
vouIun Baon f kavéva evnuépwaong augavel KivOuvo Kal JEIWVEL XPNoIuoTNTA.

TEKMHPIQSH: [S1] [S3] [S7] [S8]
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2.3 - EDAPMOZMENH ENOTHTA

Transactions

MeTd TNV EvOTNTA, O AVAYVWOTNG UTTOPEI va €€nyei To « Transactionsy, va e@apuolel «TTANPOTNTA TTPOPIA =
£€yKupa atraitoUpeva tedia / atrairoupeva Tedia» Kal va TEKUNPIwvel attotéAeapa oto Customer data
dictionary.

TI NPENEI NA KATAAABEIZ

To «Transactions» €€eTdel account, contact, lifecycle, cuvaAlayég, interactions, consent kai preferences. Agia dnuioupyeital 6tav agiémoTa
dedopéva odnyouv o€ EyKaipn Kal Xproiun evépyeia TTEAATN, e oaen dikaiwpaTa Kal guardrails. H améeacon ouvdéetal ye «TANPOTNTA TTPOPIA =
£€yKupa atraitoupeva media / amairodyeva Tedian.

MEGOAOZ

MéTpnon kai éAeyxog: YTToAdyioe Tov OeikTn o€ o1aBepd cohort kai éAeyEe Tnv avammapaywyr). Opioe cohort, lifecycle
stage, purpose, lawful basis, source, owner, timestamp kai action. Na 10 «Transactions», cup@wvnoe identity,
transactions, interactions kai preferences, epdpuoce «TTANPOTNTA TTPOYPIA = €ykupa atraiToupeva tredia /
atrairoupeva edia», éAeyEe baseline, holdout, duouevég oevdpio kal suppression. Katéypawe fallback kai deletion
correction path.

MPAKTIKOI KANONEZ

- Opioe Troia customer decision uttooTnpiel To « Transactions» Kai TToI0G TNV EYKPIVEL.

- Epdppooe «mAnpdTnTa TTPO®IiA = éyKupa atraitouueva TTedia / atraitodueva Tredia» ae atabepd cohort, Tepiodo kal data
version.

- 20vdeoe kABe redio pe purpose, Tnyr], owner, freshness kai retention rule.
- ‘EAey&e holdout, guardrails, frequency cap, rights requests kai fallback.

- Karaypawe action, outcome, exception kai erréuevo review ato Customer data dictionary.

NMAPAAEIrMA E®APMOIHZ

To «Transactions» ammodidel emaAnBeupévo incremental margin 19.920 € pe guvoAikd K6oTog 3.340 €. To kaBapod atroTéAeaua 16.580 € eAéyxeTal
pe holdout kai «TTANP&TNTA TTPOPIA = £yKupa atrairoupeva Tedia / amrairoUyeva TTediax.

RED FLAG Stapdrnoe 6tav Acitrel purpose i lawful basis, To identity eival aBéBaio, Ta cohorts aAAGZouv, n evépyeia dev
Tpoo@épel agia ) dev AeIToupyei suppression. EidIKG yia 1o « Transactions»: cuAAoyr| TTediwv Xwpig OKOTIO, VOUIKN
Baon n kavova evnuépwaong augavel KivOuvo Kal JEIWVEI XPNOIUOTNTA.

TEKMHPIQSH: [S1] [S3] [S7] [S8]
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2.4 - EDAPMOZMENH ENOTHTA

AAMNAETMOPACELC

MeTd TnVv evoTNTA, O AVAYVWOTNG PTTOPEI va £€nyei TO «ANANAETTIOPACEIS», Va €QAPUOLEl «TTANPOTNTA
TIPOYIA = £ykupa atraitoUpeva TTedia / atrairoupeva Trediay Kal va TEKUnPIiwvel amotéAeopa oto Customer
data dictionary.

TI NPENEI NA KATAAABEIZ

To «AMNnAemIdpdoeig» eEeTdlel account, contact, lifecycle, cuvaAAayég, interactions, consent kai preferences. Agia dnuioupyeital 6Tav agidmoTa
dedopéva odnyouv o€ EyKaipn Kal Xproiun evépyeia TTEAATN, e oaen dikaiwpaTa Kal guardrails. H améeacon ouvdéetal ye «TANPOTNTA TTPOPIA =
£€yKupa atraitoupeva media / amairodyeva Tedian.

MEGOAOZ

Auopevég oevapio: Aokipaoe opdApa dedopévwy, fatigue, churn kai fallback. Opioe cohort, lifecycle stage, purpose,
lawful basis, source, owner, timestamp kai action. 'a 1o « ANANAeMIOpAoEeIg», cupwvnaoe identity, transactions,
interactions kai preferences, epdpuoae «TTANPOTNTA TTPOPIA = £€ykupa atraiToUueva Tredia / amraiTouyeva Tediay,
éAey&e baseline, holdout, ducpuevég oevapio kai suppression. Katéypawe fallback kai deletion ) correction path.

MPAKTIKOI KANONEZ

- Opioe Troia customer decision uttooTnpicel T0 «ANNAETTIOPACEIG KAl TTOI0G TNV EYKPIVEL.

- Epdppooe «mAnpdTnTa TTPO®IiA = éyKupa atraitouueva TTedia / atraitodueva Tredia» ae atabepd cohort, Tepiodo kal data
version.

- 20vdeoe kABe tredio pe purpose, Tnyr], owner, freshness kai retention rule.
- ‘EAey&e holdout, guardrails, frequency cap, rights requests kai fallback.

- Karaypawe action, outcome, exception kai erréuevo review ato Customer data dictionary.

NMAPAAEIrMA E®APMOIHZ

2710 OUOMEVEG OevApIo Tou «AANAETTIOPACEIG», N dlaTApnan utTroxwpei atd 94,97% ot 87,47%. EvepyoTroleital avBpwivo fallback kai
eTmavéAEYXOG HEOW «TTANPATNTA TTPOPIA = £ykupa atrairoupeva Tedia / amrairtoUpeva TTedian.

RED FLAG Stapdrnoe 6tav Acitrel purpose f lawful basis, To identity eival aBéBaio, Ta cohorts aAAGZouv, n evépyeia dev
TPpoo®épel agia ) dev AeIToupyei suppression. EISIKA yia 1o «AAMNAETTIOPATEIG»: GUAAOYN TTEdIWV XWPig OKOTTO,
vouIun Baon f kavova evnuépwaong augavel KivOuvo Kal JEIWVEL XPNoIuoTNTA.

TEKMHPIQSH: [S1] [S3] [S7] [S8]
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2.5 - EDAPMOZMENH ENOTHTA

YvykataOeon kat IPOTIUNCELG

MeTd TnVv evoTNTA, O AVAYVWOTNG PTTOPEI Va £€nyei TO «ZuyKaTaBeon Kal TTPOTIMACEIG», Va QapUOLEl
«TTANPATNTA TTPOWIA = éyKupa aTTalitoUpeva TTedia / atraiToUpeva TTedio» KAl VO TEKPINPIWVEI ATTOTEAECUA
oto Customer data dictionary.

TI NPENEI NA KATAAABEIZ

To «ZuykaTdBeon Kal TTPOTIUNACEIG» £EETACEI account, contact, lifecycle, cuvaAAayég, interactions, consent kai preferences. Aia dnuioupyeital
o6tav agiotmoTa dedopéva 0dnyouv o€ EyKaipn Kal XProiun evépyela TTEAATN, ye oagn dikaiwpaTa Kol guardrails. H amégaon cuvdéetal e
«TTANPSOTNTA TTPOPIA = £ykupa atraitolueva Tredia / atraIroupeva TTedian.

MEGOAOZ

AlakuBépvnon: Opioe owner, action threshold, log kai review date. Opice cohort, lifecycle stage, purpose, lawful
basis, source, owner, timestamp ka1 action. INa 10 «>uykardBeon Kal TTPOTIUACEIG», CUP@WVNOE identity,
transactions, interactions kai preferences, epdpuoce «TTANPOTNTA TTPOYPIA = €ykupa atraiToupeva tredia /
atrairoupeva edia», éAeyEe baseline, holdout, duouevég oevdpio kal suppression. Katéypawe fallback kai deletion
correction path.

MPAKTIKOI KANONEZ

- Opioe Toia customer decision uttooTNPIel TO «ZUYKATABEON KAl TIPOTIMATEIG» KOl TTOIOG TNV EYKPIVEI.

- Epdppooe «mAnpdTnTa TTPO®IiA = éyKupa atraitouueva TTedia / atraitodueva Tredia» ae atabepd cohort, Tepiodo kal data
version.

- 20vdeoe kABe redio pe purpose, Tnyr], owner, freshness kai retention rule.
- ‘EAey&e holdout, guardrails, frequency cap, rights requests kai fallback.

- Karaypawe action, outcome, exception kai erréuevo review ato Customer data dictionary.

NMAPAAEIrMA E®APMOIHZ

MNa 10 «ZuyKaTdBeon Kal TTPOTINACEIGY, 64 atd 70 evépyeleg KAgivouv euTrpoBeopa, ToooaTd 91,43%. To «TTANPATNTA TTPOYIA = £yKupal
amrairodpeva Tedia / amrarroUpeva Tedia» KaTaypa@eTal ue consent state, action log kai review date.

RED FLAG Stapdrnoe 6tav Acitrel purpose i lawful basis, To identity eival aBéBaio, Ta cohorts aAAGZouv, n evépyeia dev
TPpoo@épel agia ) dev AeIToupyei suppression. EISIKG yia To «ZuykaTdBeon Kal TTPOTIUACEIG»: GUAAOYR TTEDIWV
XWPIiG OKOTTO, VOuIUN BAon ) kavova evnuépwaong augavel KivOuvo Kal JEIWVEL XPNOIPOTNTA.

TEKMHPIQSH: [S1] [S3] [S7] [S8]
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